Education Coordinators Mini - Workshop
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Title: Read the Paper with Referral Intent

This is a 2-4 minute workshop presented by the Education Co-ordinator or their nominee.
To the presenter: Please ensure that you are familiar with the objective of the workshop and read through the workshop
before presenting it. What you say out loud to the chapter is in larger type bold. The small print is guidelines for you
Purpose of this workshop: To help fellow members find business opportunity.
Start by saying……

Most people read the newspaper to gain insight into local and world events and news–and that’s all.
I’m suggesting today that you try reading the paper a little differently – to look for opportunities for referrals.
Pick up your local newspaper and scan the front page. Turn to the local section, then the business news, and
then the lifestyle section. The paper is teeming with opportunities for you to act as a gatekeeper for the
people in your network. Every page presents problems or significant issues of one kind or another.
What are people saying? Who is talking about problems or changes in her company or industry?
What is happening that could have a direct impact on you or someone in your network? Who is in
need of the services of someone you know? Where are there networking opportunities for you and
your marketing team?
So why not start out by reading the paper this week with referral intent for two people in your network? Find
each of them an opportunity or a lead that they might capitalize on through their network. Then find your
own business a lead or two on which you can capitalize, and begin to ask your network for help in making the
connection for you.
Clearly, these are more “leads” than “referrals.” However, there’s nothing wrong with telling a business
associate about the details you just read about relating to a new company moving into town.
It’s good to show your referral partners you are looking out for them and – you never know – It could turn
into something good.
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